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LIMIT OF LIABILITY/DISCLAIMER OF WARRANY: This e-newsletter is designed to provide accurate and authoritative information regarding the subject 
matter covered.  It is sold with the understanding that the publisher, author, consultants, email consultants and affiliates are not engaged in rendering legal, 
accounting or real estate sale services.  Further, the publisher, author, affiliates and all consultants make no representations or warranties with respect to the 
accuracy or completeness of the contents of  this e-newsletter and specifically disclaim all warranties both written and/or oral, including without limitation 
warranties of fitness for a particular purpose.  No warranty may be created or extended by sales or promotional materials.  The information, advice, consulting, 
email consulting service and strategies contained herein may not be suitable in every situation.  If legal, accounting, medical, psychological, real estate sale or any 
other expert assistance is required; the services of a competent professional person should be sought.  Neither, the publisher, author nor all consultants and affiliates 
shall be liable for damages arising herefrom.  The fact that an organization or Website is referred to in this e-newsletter or orally, as a citation and/or a potential 
source of further information does not mean that the publisher, author or any and all consultants, endorses the information the organization or Website may provide 
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By purchasing e-newsletters, from RBW Enterprises Information Network, henceforth known as RBW, neither any of their affiliates, will be liable for any indirect, 
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even if RBW has been advised of the possibility of such damages, resulting from the purchase of any and all of RBW content.  You further agree to indemnify and 
hold harmless RBW, any and all consultants and their affiliates from any and all third party claims, liability, damages, expenses and costs (including, but not 
limited to, attorneys fees) caused by or arising from your purchase of RBW e-newsletters, newsletters, reports, booklets, books, articles, publications, and all 
Website content.   
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herein. The materials presented are a guide and reference tool for real estate purchasing, investing and/or partnering.  It is understood that it is the sole responsibility 
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Introduction to the 
World of Real Estate 

Tax Liens 
 
Does the real estate investor get the 
property or the tax lien certificate at the 
real estate tax sale? This question has 
posed some confusion for the novice 
real estate investor who has an interest 
in pursuing tax liens.  Before we answer 
that question, let us examine what a tax 
lien certificate is and how real estate 
taxes affect owners and investors. 
 
A tax lien certificate is a real estate 
document.  It evidences indebtedness 
on real estate taxes. The tax lien 
certificate holder (investor) bids on the 
back-tax account at a public auction. If 
the investor is the successful bidder at 
the tax auction, he or she will have paid 
the real estate taxes plus interest, 
penalties and costs of the sale.  In turn, 
the investor obtains a document called a 
tax certificate or a tax lien certificate.  In 
some instances, it may be referred to as 
a certificate of purchase or certificate of 
sale. This subtle difference in 
terminology may vary from state to state 
and county to county.   The certificate is 
secured by an assignment to the 
investor of the county’s real estate 
property tax lien against the property.  
The property owner must repay and/or 
redeem the amount paid by the investor 
plus interest, or the property will 
eventually be foreclosed on.      
 
Residential homes, commercial and 
industrial buildings, apartments, 
shopping centers and high-rise buildings 
are all subject to annual real estate 

property taxes to local municipalities 
throughout the United States. Some 
exclusion does apply to real estate such 
as churches, synagogues, mosques, 
faith-based organizations and other non-
profit organizations. However, by and 
large, all other residential and 
commercial real estate is subject to a 
real estate tax. 
 
Real estate taxes enable our local 
municipalities to provide much needed 
services such as schools, fire 
departments, police departments, 
libraries, trash pickup, road repair, 
recreation services and more.  Real 
estate taxes must be paid in a timely 
fashion in order for these services to be 
provided adequately. If they are not paid 
in a reasonable time frame, it causes a 
financial burden on the county or city.   
 
The real estate tax board will assess 
taxes on each property on an annual 
basis and send the owner a bill.  If the 
bill is not paid by a certain date, the 
municipality will levy a lien against that 
property for the amount of the tax bill. 
The tax bill from that point forward will 
begin to accrue interest and penalty.  
The municipality will continue to mail tax 
notices to the owner indicating the 
continued interest and penalty charges.  
If the taxes continue to go unpaid for 
more than a year, the property may be 
subject to a scheduled tax lien sale.  
Each county and city differs in terms of 
scheduling.  By and large, sales may 
vary from one to three years of tax 
delinquency depending upon county or 
city.   

 
 



 
 

The Tax Lien Investor & the Owner   
 
Well, at this point, 
the city/county 
cannot wait any 
longer; it needs to 
be able to provide 
services to the 
municipality.  
Therefore, as a 
result, the city will 
schedule a sale so that it can continue 
to pay city/county employees.  The 
city/county will place a lien on the 
property and then sell the lien to an 
investor at a tax lien sale.  Real estate 
taxes take a priority lien position over 
other liens such as a mortgage or 
mechanics lien.  Real estate taxes are 
considered a special lien. Therefore, the 
government has created a law whereby 
this special lien takes a first priority 
position.  Since a real estate tax lien 
takes precedence over other liens 
against the property, the successful 
auction investor will have a first lien 
position.  The city/county will process a 
check to the investor including interest 
and penalty when the homeowner pays 
his/her taxes to the municipality.  The 
rate of interest on tax liens to investors 
can range from 1/4 to as high as over 
24% depending on the city/county. 
Rates in general exceed 10% in any 
city/county municipality across the 
country. Once the taxes are paid to the 
city/county municipality, they are able to 
continue adequate services to the 
community.  The investor receives a 
very good return on investment, which 
was the initial acquisition of the lien 
certificate.  By the homeowner making a 
payment on their taxes, they have more 

time to bring the entire tax bill current.  
Until the tax bill is bought current, the 
investor will earn between 10 and 24% 
each time a payment is made.  
 
There is another consideration from the 
homeowner’s standpoint: how much 
time do they have to bring the tax bill 
current?  The time in which the 
homeowner has to bring the back taxes 
current is called the redemption period.  
The redemption period will vary 
considerably from state and city/county. 
Most states will give the homeowner six 
months to four years to redeem.   The 
one major problem is that the 
homeowner could exhaust the entire 
time of the redemption period and pay 
all interest and penalty at the very last 
minute.  Yes, the investor will get their 
investment at 10 to 24% interest, but 
they may have to wait until the 
redemption period expires. This is the 
risk of investing in tax lien certificates. 
The problem for the investor is that they 
may have to wait until the entire 
redemption period expires and not 
receive any interim returns at all. 
 
Often times when the homeowner does 
wait to the very end of the redemption 
period, they have no intent or financial 
ability to bring the bill current.  
Therefore, once this happens, the 
successful auction bidder can begin 
foreclosure on the property.  
 
This leads us into our original question 
in the beginning of this newsletter: does 
the investor get the property or the tax 
lien certificate? 

 

 



Does the Investor Get the Property or 
the Tax Lien Certificate at the Real 

Estate Tax Sale? 

 
 About 50% of the 
states in America 
are tax lien states 
and the other half 
are tax deed 
states.  The prior 
information in this 
e-Newsletter was 
referencing tax 
lien states.  In a 

tax deed, state the local municipality 
actually sells the property itself to satisfy 
the real estate tax debt.  Every state in 
the United States will fall into one of the 
following three categories in terms of 
payment enforcement:  
 

 Lien states 
 

 Deed states 
 

 Hybrid states 
 

See Figure 1a below on Lien, Deed and 
Hybrid states. The hybrid states have 
aspects of both lien and deed.  
However, there is more emphasis on the 
deed aspect of payment enforcement.  
First, we will discuss the Lien State.  
The investor of a lien state is only 
entitled to obtaining a tax lien certificate.  
The certificate only permits the investor 
to earn interest off the lien when the 
owner makes payments.  It does not 
entitle them to the property.  Lien 
certificate ownership can lead to 
property ownership if the homeowner 
does not redeem the property at the end 

of the redemption period. The investor 
receives a statutory interest rate until 
the real estate tax is paid. The owner 
receives a statutory redemption period 
providing a certain time frame to pay the 
entire back taxes. 
 
In the Deed State, the investor actually 
receives the title to the property after the 
sale.  There is no redemption period 
provided to the homeowner since the 
investor is actually receiving the title to 
the property.   The Hybrid State investor 
actually receives the title to the property, 
however, the owner is entitled to 
redeem based on that state’s 
redemption statutory. If the investor is 
able to foreclose on the property 
because the owner pays back taxes 
within the redemption period, he/she will 
still receive a full interest and penalty 
payment at the allotted rate.  
 
Now that we know tax, liens can vary 
from state to state and fall under any of 
three different categories, let us review 
commercial real estate tax liens.  
Typically, when we think about real 
estate tax sales, we often think of 
residential real estate. However, many 
commercial properties are subject to tax 
lien sales.  Tax liens can be found on 
vacant lots, condominiums, and 
commercial, industrial, or shopping 
center properties. Lien amounts on 
these types of properties can range from 
hundreds to millions of dollars. 
 
 
 
 
 

 
 
 

 
 
 



Who Conducts Tax-Certificate 
Auctions? 

 
The county or 
city treasurer or 
tax collector 

generally 
conducts tax 
certificate sales.  
Keep in mind 
each state may 

be different. Therefore, you must 
contact the particular city/county of 
interest and find out its procedures.  Ask 
to speak with the tax assessor, tax 
collector or manager/supervisor of the 
tax assessment office.  The tax revenue 
boards may be another department to 
contact at the city/county municipality.  If 
after speaking with some member of 
management you still cannot get the 
correct information, ask them whom you 
should contact on the state level.  Most 
of the time you will get all the 
information you need at the city/county 
level of government.     
 

When Are Tax Auctions Held? 
 
Tax lien schedules vary by state. It 
depends on that state’s law.  In some 
cases, it could be random dates each 
month.  Random, unscheduled times 
may be due to the state’s volume of 
delinquent tax properties. Once the 
properties reach a certain level of 
delinquency, the sale is conducted.  The 
best way to get specific information as 
to dates and times is to call the 
city/county municipality that you are 
interested in.  Some states may have a 
specific date and time each month.  

What is Sold at the Tax Auction?  
 
The notice of sale is referred to as a 
sale of real estate. However, the 
successful bidder will receive a tax lien 
certificate if it is a tax lien state. 
Assuming it is a tax lien state, the 
investor will receive a tax lien certificate 
evidencing the indebtedness. This tax 
lien certificate does not entitle the 
investor to the property, nor does it 
transfer title on the property.  In other 
words, the original owner still holds legal 
title to the property. The investor holds a 
first lien position on the property.  The 
investor does not have a right of 
possession to the property. The 
investor’s only right at this point is that 
he or she holds a tax lien certificate to 
the property.  However, if the back-taxes 
are not paid in full and the redemption 
period expires, the investor can now 
exercise his/her right to foreclose on the 
property and obtain the deed. 
 

What Does a   
 Tax Certificate Look Like? 

 
Again, each state may vary in the 
appearance and wording of their tax lien 
certificates.  Please see our sample 
form below, Figure 1b.  The following 
form is a very close replica to the 
general appearance of these 
certificates. 
 

 A Closer Look at the Opportunity 
 
Over a decade ago, regular savings 
accounts, money market accounts and 
CD’s  (end of our e-newsletter sample) 

 
 



 
 
 
 
 
 
 

CLOSING SUMMARY 
 
                                                                             
What is a Real Estate Tax Lien? 
 A tax lien certificate is a real estate document evidencing indebtedness on real 
estate taxes. The real estate tax board will assess taxes on a property on an annual basis 
and send the owner a bill.  If the bill is not paid by a certain date, the municipality will levy 
a lien against that property for the amount of the tax bill.  If real estate taxes on the 
property continue to go unpaid for more than a year, the property may be subject to a 
scheduled tax lien sale.  
 
 
Tax Certificate Auctions: The city/county treasurer or tax collector usually conducts the tax 
certificate auction sales. Tax lien schedules vary by each state’s law. Once the properties 
reach a certain level of delinquency, the sale is conducted. The successful bidder will receive 
a tax lien certificate if it is a tax lien state.   
 
 
The Tax Lien Investor and the Owner: 

 The city/county cannot wait any longer for the back-taxes to be paid. The city  
(end of our closing summary sample) 

 
 

 
 
 

 
 
 
 
 

 
 
 
 
 
 

 
 
 
 



 
 

 
 
 

Next Month’s Part II e-Newsletter Topics  1 

1. What is the Redemption Period?  2. Is there always a Right of Redemption Period?  3. When are 

the Tax Sale Listings?  4. How much interest are you earning from your bank vs. Tax Lien Certificates 

and Deeds? 5. How do you purchase Tax Liens, Tax Lien Certificates or Tax Deeds?   

6. And much more 

 
 

 

 

 
 

Send email to ptra001@aol.com with questions or comments.  Copyright © 1999 - Revised 2007 RBW Enterprises Information 
Network - a Real Estate and Business Information Ministry. All rights reserved.  This newsletter and its content may not be 
copied in part or full without express written permission from the publisher or author.  All violations will be prosecuted to the 
fullest extent of the law.  (Patent Pending) All written content, materials, images, design and layout of this newsletter are the 
intellectual property of RBW Enterprises Information Network.  They are not to be used, translated beyond that permitted by 
Section 107 or 108 of the 1976 United States Copyright Act without the permission of the copyright owner.  Any use to the 
contrary is unlawful. 

 



 
 

 
 
 

RBW ENTERPRISES INFORMATION NETWORK 

MONEY BACK GUARANTEE 
UNCONDITIONAL 30-DAY MONEY BACK GUARANTEE 

 

 
Try our e-newsletter with no substantial LOSS or RISK for an entire 30 days.  If you are not 
completely satisfied with the content of our e-newsletter and the information provided, we will cancel 
your subscription immediately.  We will refund all monies, less the cost of the first e-newsletter issue.   
You are at no substantial loss or risk. You have nothing to lose and a wealth of unprecedented real 
estate information to gain! 
 
If, at any time during your 30-day trial period, our first installment e-newsletter and expert email 
consulting service doesn’t meet your expectations, simply call our Customer Service Department 
at: 1-800-880-9267 to get a Subscription Cancellation Number and then E-mail that 
Cancellation Number to: cancelsubscription@roominghouseexperts.com. To assure your 
account will be credited properly, no returns will be accepted without a Subscription Cancellation 
Number Emailed To Our Company. Upon email receipt of your cancellation number, RBW 
Enterprises Information Network will refund your purchase price, less the first e-newsletter issue and 
any shipping and handling charges. 
 
TELL YOUR FRIENDS & ASSOCIATES, If you are pleased with our e-newsletter and email 
consulting services, please tell your friends and associates.  If you are not, please tell us. Your 
success and satisfaction are our goals because, at RBW Enterprises Information Network, your 
personal success is important to us, and should come first, and that, we take very seriously. 
 

Corporate Office Address:                          or  Administration & Correspondence Address:         
RBW Enterprises Information Network   RBW Enterprises Information Network 
One Union Avenue,     207 Glenside Avenue,  
Suite 102B       Suite 101A 
Box 1051       Box 77 
 Bala Cynwyd, PA 19004    Wyncote, PA 19095                                  

 
 
 

 



 
 
 

The Benefits of E-mail Consulting & Support 
 

 

 

We will provide 10 days of FREE E-mail Consulting and Support on the purchase of your e-newsletter 

topic - You have a 10-day FREE PASS to have your questions answered on anything covered in the e-

newsletter that you just received.  That is right – you have direct access to 

real estate investing information used by our experts and high-powered 

multimillion-dollar real estate investors who have kept this information a 

secret for decades. Upon your subscription to any newsletter topic, you 

are encouraged to take advantage of our E-mail Consulting and Support for 

any newsletter topic.  This is our way of thanking our subscribers for using 

our comprehensive newsletter subscription service.  During this 15-day 

period, our staff of Rooming House Experts, Conventional, Government and 

Creative-Alternative Financing experts will answer your real estate related 

questions.  Our E-mail Consulting and Support is an easy and convenient way to receive answers to 

complex real estate questions.  Unlike telephone, long distance mentoring and out of town consultant 

programs, you can better prepare detailed questions via e-mail to one of our experts and get any and all 

questions answered completely and accurately. This service alone is a $397.00 value - but for a limited 

time it is FREE with your subscription.   

 
 
 

 
 
 
 
 
 
 
 
 
 



Our Brochure of Real Estate Information Services 
 
 

 

In addition to our Rooming House Experts™ e-Newsletter, the Help Me Own™ e-
Newsletter is also one of our premier comprehensive e-newsletters.  This instructional e-
newsletter is becoming the nation’s authority on first time home buying.  It was designed 
to train first time buyers on every aspect of the buying process thought visual 
documentation and illustration.   “Educating Yourself First”, is your best defense.  First 
time buying no longer has to be a mystery, a lack of knowledge and miss-information.  

We are the only homebuyer’s e-newsletter service that provides in-depth visual documentation examples 
of the entire buying process from origination (beginning) to loan closing (escrow/settlement).  Our twelve-
month issue of Help Me Own™ includes the following:  

 
  The Importance of Real Estate Ownership.  
  Dreams Goals and Action Planning.  
  Mortgage Loan Statistics over the last 15 years. 
  Benefits of Home Ownership vs. Renting.   
  Explanation of each closing cost item.  
  How to Stop Paying for your Landlord’s House.  
  Understanding Real Estate and Mortgages. 
  Understanding the title and the type of deed you will  

 receive. 
  The importance of Budgeting and Debt illumination. 
  Everything you need to know about Credit, Credit   

 Establishment and Credit Repair. 
  How to Best Research Interest Rates.  
  Where to Go for Mortgage Money, How to Research 1st 

time buyer programs and How to use the internet.  
  Getting the local, state and federal government to help  

 you. 
  How to determine what is a good price. 
  How to Get Pre-Qualified (How Much House Can You 

 Afford?).  
  Preparing Financial Information to lenders & How to  

 Research First Time Buyer Programs. 
  How to Best Prepare Your Mortgage Loan Application.  
  What to Expect at the Loan Interview. 
  The Various Types of Mortgage Insurance and its  

 importance.  
  Rates, Terms, Down payment, Points, Loan-to-Value  

 Ratios and Closing Costs.  
  How to Effectively Prepare a Loan Package for Fast  

 Underwriting Results. 
 The Loan Approval process. 

  What to do after you are approved.  
  How to determine the neighborhood you can afford. 
  The Importance of Property Location.  
  Do you want new or old construction? 
  What does a property survey consist of? 
  Know the zoning classification of the property before you 

 buy. 
  What about condominiums, townhouses and 

cooperatives?  
  How to successfully negotiate the best price. 
  The Agreement of Sale: Sample Agreements with Full  

 Explanation.  
  How to Successfully Work with a Real Estate Agent,  

 Banker or Mortgage Broker and other real estate related  
 professionals.   

  The ongoing threat of radon gas and how to find it.    
  Buying away from city and municipal services.     
  Understanding how the real value of the property is  

 determined.    
  The importance of the home inspection.  
  Researching your home buying needs on the Internet. 
  How to Prepare for Escrow (Loan Closing) and What to 

 Expect.   
  Complete Explanation and Documentation of all  

 Escrow Procedures. 
  What to do if you are denied A Mortgage Loan.  
  Important Post Closing Considerations. 
 The Language of Real Estate for the First Time Buyer.  
 A Step by Step Daily Action Plan for Homeownership and 

much more.  
                       

 

 

 
 
 
 
 
 
 
 
 
 
 



 
♦ Rooming House Experts ™ e-Newsletter:  is the nation's premier information authority on developing Rooming House 
        properties into high-powered income generators.  We have created an information system dedicated specifically to the  
        training and education of successfully operating a Multiple-Rental Rooming House.   Educating yourself first is our central  
        theme and your best defense.   

 
 

♦  Advanced Conventional Finance Buyers Plan e-Newsletter: In addition to the above information provided in this e-
newsletter course, we will cover an in-depth analysis of the entire home buying process from start to finish.  This includes:  
Overview of Real Estate & Mortgages;  How Lenders Review Mortgage Applications;  A Detailed Analysis of Credit;  How  
to Research Interest Rates;  Over 12 financial sources of where to Go For Money;  Types of Conventional Financing 
Products;  The Truth About Mortgage Shopping;  How to Pre-Qualify and get Approved Quickly;  The Uniform Residential 
Loan Application & How to fill it out properly;  When you need Private Mortgage Insurance;  Closing Costs & How to Save 
on it;  Loan Packaging & How to Effectively Prepare One;  Working with Real Estate Agents, Mortgage Brokers and other 
Professionals;  What to do if your Mortgage is denied;  Mortgage Reduction Plans & other Post Escrow Considerations & 
much more.  
 
 

♦ Government Finance Buyers Plan e-Newsletter:  Learn about the many types of government programs available 
(federal, state and local programs) and how to find them.  Some programs offer grants, low interest loans and closing cost 
assistance to first time buyers.  This Newsletter will cover:  All HUD programs, including Urban Homesteading, 
repossession and over 25 FHA insured programs.   Mortgage Insurance Premium & How to Finance it;  VA Programs;  
RHS Housing Opportunities;  FNMA Housing Opportunities;  Mortgage Credit Certificate Programs;  HFA Programs;  SBA 
Housing Opportunities;  IRS Housing Opportunities;  GSA Housing Opportunities;  GNMA Housing Opportunities;  FHLMC 
Housing Opportunities;  FDIC Housing Opportunities;  Mortgage Counselors Assistance programs;  and much more. 
 

♦ Creative/Alternative Finance Solutions Made Easy e-Newsletter:   Most people are sick of the "No Money Down" 
promises made by late night infomercial gurus who claim that such alternative financing options work in every situation.  
This is not true.  Perhaps this is why so many people have become frustrated with the claims and have discarded the 
expensive courses, which offer a "one size fits all" approach to alternative financing.    We provide alternative financing 
information much differently.   We have created a matching solution to a buyers personal needs.  In other words, each 
alternative formula that we present will explain why that particular alternative method will best fit a buyer’s hypothetical 
financial profile.  Based on that hypothetical financial profile the buyer can match his or her needs to that profile.  This 
approach at least brings the prospective buyer or investor closer to more realistic needs analysis as opposed to randomly 
attempting to figure which creative formula should be used.   Our hypothetical matching analysis's enables buyers to 
match their financial profile to an alternative method that may be better suited for them.   Rather than just presenting 
creative alternatives and allowing the beginning, first time buyer or investor to attempt a random alternative is not a good 
financing formula.   Our organization has a reputable size investment property portfolio of multi-family/mixed use, rooming 
houses and single dwelling homes.  We are not just providing written information; we are actually in the real estate 
investment business.  Most of our investment acquisitions used some type of alternative financing method.   We own 
investment real estate and understand how to apply creative finance solutions.  We are very much qualified to teach and 
train in this area of real estate finance.   Our organization staff's real estate investment educators with over 20 years in 
creative and alternative financing.   Our staff is not only knowledgeable about creative financing but have the real estate 
portfolio to back it up.   We provide every creative financing formula used in the creative world of real estate.   We 
encourage you not to spend your money on extremely expensive TV infomercials and internet guru's.  You do not have to 
spend that kind of crazy money for information and education.   Be very careful how you spend your money on these 
programs.  If you are not careful, after a guru is finished up selling (constantly selling you more) you, your costs could be 
as high as a one-year college tuition payment or real estate down payment.    If money is going be too spent, have it spent 
directly on the investment property, not buying tons of courses and programs.  You can receive all the creative alternative 
financing methods you need right here for pennies on the dollar and get much more.  You will learn how to expand your 
credit base,  How to ask the right questions from perspective sellers & establish minimum down deals by phone,  Learn 
how to estimate market value on rental property, Learn how to satisfy the sellers needs,  How to Develop your team of 
experts ,  How to make effective offers & pro buyer agreements,  How to create cash using discounted promissory notes 
& other notes as collateralization,  Learn how to properly structure a Contract for Deed,  Learn how to profit from 
properties that are over financed (Owing more money on the property than the appraised or estimated value), Learn how 
a wraparound mortgage really works NOT AS SHOWN ON TV OR AT THE GURU'S SEMINAR,  Learn how to use equity 
from property to purchase another (substituting your collateral for more collateral), Yes, you can assume a non-FHA or VA 
loan, Know the law and the lender's position with regard to owner financing,   Learn how to get sellers to deed you the 
property with minimum investment as a (subject to transaction). AND LEARN MUCH MORE.   Where can you get this 
kind information for under $ 25.00 per-month?  
 

♦ Pre-Foreclosure & Foreclosure Acquisition e-Newsletter:   What is pre-foreclosure & foreclosure?  The history & 
reasons for foreclosure; Foreclosure basics, Knowing the difference between judicial & non-judicial foreclosures,  How to 
minimize buyer risk,  How to Locate Foreclosures;  How to find Bargains &  Discounts of 20 to 50%;  How to Avoid 
Beginner Mistakes;  Helping others out of trouble while Making Money; The Foreclosure System and how to Profit, How to 
negotiate with lenders,  Learn the four stages of foreclosure, Pre-foreclosure basics,  Buying at Foreclosure Auctions,  
Understanding the foreclosure redemption process & how to profit,  How to finance your foreclosures,  Other foreclosure 
financing opportunities,  Buying Bank Owned Real Estate,  Learn the four types Government & Quasi-government 
foreclosure opportunities,  Understanding agreements, title & escrow,  How to get the property ready for large re-sale 
profits,  Setting up a foreclosure & distressed real estate buying business,  How to buy before the Foreclosure Sale & find 
owners in pre-foreclosure,  How to contact pre-foreclosed owners, How to successfully negotiate with owners,  Contacting 
lenders during the pre-foreclosure period; How to verify pre-foreclosure status with lenders,  How to inspect pre-



foreclosures,  Estimating the value of pre-foreclosures,  Legal requirements of buying pre-foreclosures,  Knowing you 
state's statute on pre-foreclosure buying,  How to find owners of defaulted loans in foreclosure,  Contacting the defaulted 
owner directly,  How to effectively research pre-foreclosure property, Conducting property inspections,  Researching 
market value, Getting the loss mitigation department on your side,  Understanding the type of pre-existing loan on the 
property,  Financing pre-foreclosures,  Pro buyer agreement of sale contracts,  Step by step escrow check list of pre-
foreclosure,  Selling strategies of foreclosures,  How to Effectively do your Mathematics and Analysis of a for foreclosure 
Property's Operating Data (APOD) in determining your pre-foreclosure offer or your at  auction bid price;  Buying from 
Government entities; Learn how to research the infomercial hype, by  "Educating Yourself First" ;  Get answers to 
commonly asked questions and STOP ALLOWING THE GURU TO GET  RICH OFF OF YOU  and much more.   Where 
can you gain and learn this much practical pre & foreclosure solutions for under $ 25.00 per-month?  

 

♦  Real Estate Option Alternatives e-Newsletter:  What is an option and what are the benefits to buyer and seller?  Learn 
about multiple  profit centers associated  with options;   Learn about the various types of options;  Learn how to negotiate 
an option;  Learn how options can  maximize profit;  learn how to protect yourself with any type of option;  Understanding 
paperwork & structuring the option contract properly; Option consideration (up front costs);  Learn how to control  the 
interest of a property and make money without having to buy it,  The best  properties to option,  Learn option strategies to 
gain high profits, Understanding a Real Estate Option vs. a Lease-Option,  How to properly use a Lease-Option, How to 
buy and sell real estate options, learn how to research perspective option property,  Learn how to properly conduct a 
property inspection before going under an option agreement,  Evaluating a property's market value,  Successfully 
negotiating below market values and quickly putting them under option,  Learn how to put together a pro optionee (buyer) 
agreement,  learn how to set up title insurance on an option,  How to resell your option for maximum return,  Options & 
Taxes for buyer and seller;   Making the seller comfortable with doing an option;  How to communicate with sellers;  and 
much more.   

 
♦ Turning over Property (Flipping) e-Newsletter:   More commonly known as "flipping" i.e. buying and selling properties.  

Getting started and where to look for turn over properties;  How to analyze and find the right property, Putting the property 
under agreement, How to find Partners to Help you;   Understanding foreclosure and the Flip; Learn how to protect 
yourself from illegal flipping,  How to buy at auction and flip, Speeding up the lenders REO process,   Learn how to work 
with Real Estate Brokers;   How to access motivated sellers,  Understanding HUD/FHA time lines, The double cost, 
Complete transaction paperwork,  Is the repair cost worth it or not,  Access to money,  Government deals & auctions,  
Analysis of Property Operating Data (Income & expenses) ;  Capitalization Rate (return on investment);  Cash on Cash 
Return;  Debt Coverage Ratio;  Buyer & Seller winning Negotiating strategies;  Pro Buyer Contracts, Offers, assignments 
& more; Simple informal closing transactions, Each state my differ in guidelines,  Investor Networking Tips,  How to 
develop your team of experts;  How to Personally Inspect the Property Prior to Closing;  Closing Procedures;  Tax & 
Liability Concerns and much more. 

 
♦ How To Use Land Trusts e-Newsletter: Learn how & why a Land Trust is a of Asset Protection,  You will learn how to 

make it difficult for Asset researchers to discover your real estate holdings; Learn how to minimize exposing your real 
estate holding from judgments and liens,  L ways investors can use a land trust, 

 
♦ Asset Protection Strategies e-Newsletter:    Every real estate investor should have some form of protection against 

lawsuits.   Adequate insurance is always a good start; however, insurance may not always be enough in the crazy world 
of lawsuits and case money chasers.   We will discuss homeowner's insurance options for investors.   We are not talking 
about insurance for little nice single-family homes in decent neighborhoods that are insured by the Allstates and State 
Farm type of insurers.   In most cases, they will not touch mufti-family rental dwelling with a 100-foot pole regardless of 
location.   We will discuss surplus line insurers that insure mixed-use multi-family properties that will insure up to one 
million in liability coverage on the property.   We will also discuss umbrella policies, which insure as much as one million 
on personal liability.   We will also discuss long term strategies;  Protecting yourself from creditors;  How Creditors use 
Credit Reports and locating mechanisms to determine Assets;  Homestead laws;  Forms of Partnerships to help protect 
yourself;   How Trusts can provide protection;  Limited Liability Company;   Incorporating to help protect your Nest Egg;  
Offshore protection or is this only in the Movies;   Using Bankruptcy as an Asset Protection Tool;  Getting the IRS to back 
off;  Divorce can be ugly but you still have to protect yourself;   Holding off the Foreclosure & Auto Repossession;   
Protecting your Business;  and much more.    

 
♦ Protecting Yourself From Credit & Collection Agents e-Newsletter:  Here first hand from one of our Subsidiary 

Companies,  (Account Recovery Service,  part of RBW Enterprises Information Network, family of companies)  who has 
acted as a third party collection agent for close to 20 years on behalf of major banks, hospitals, retail merchants, and 
publications just to name a few.  This Newsletter will teach you the inside secrets of how to protect yourself from 
persistent third party collection agents.  You will also learn how to set up your own in-house account receivable 
department within your company if you’re self-employed; Learn how to use the major credit bureau companies to help you 
find customers who owe you money,  How to Extend Credit;  How to Effectively Call and  Write to Customers who owe 
you Money;   How to set up in-house Billing Services;  Finding customers who disappeared and still owe you money; 
sending customer accounts to collection agents; using credit bureau reports to find customers; and much more. 

 
♦ Mortgage & Early Loan Payoff Reduction Strategies e-Newsletter:   Learn over seven different techniques you can 

use to reduce your mortgage's principle balance and save thousands in interest to the bank.   We will show you how to set 
up a mortgage principle pay down reduction plan that meets your financial needs without having to refinance.   Mortgage 
loan reduction is also a good financial strategy in terms of using your property as a future investment tool.   Mortgage 



reduction plans actually increase home equity faster.   We will show you how to set up a plan all on your own without a 
third party financial intermediary.  

 
♦ For Sale By Owner Strategies e-Newsletter:  Learn how to price your home;  Market your home for sale;  Putting 

together an effective marketing kit;  Mortgage financing arrangements made easy;  Getting good Legal Assistance;  
Working with real estate agents & brokers;  Preparing your home for maximum viewing results and much more.  

 
♦ The Headache Free Landlord & Property Management Made Simple e-Newsletter:  Owning rental properties can be 

a great source of cash flow and tax advantage, or it could be a nightmare if you don’t know what you’re doing.  We have 
created a simple step-by-step approach toward successful land lording.  In order to be an effective landlord you must be 
able to effectively manage multiple situations that develop with rental property.  Fortunately, we have developed a simple 
but comprehensive way to help you manage every aspect of your property without losing your mind.  We cover how to set 
the legal aspects of the rental property before you even buy it.  These aspects include making sure its zoned properly for 
your specific use; how it should be  licensed in accordance to how its zoned;  using a lease that is state specific; using a 
good rental application, phone screening; credit screening; utility management; insurance, eviction proceeding; 
maintenance; being a member of a local homeowners or investors club; selecting a property management company once 
your holdings get to large for you to manage and more; Setting up an in-house management system;  If you’re thinking of 
going into the rental aspect of real estate, this newsletter is  an  absolute must. 

 
♦ University Discount Notes & Mortgages e-Newsletter:  The private mortgage industry is alive and well and provides a 

very strong home-based career path for individuals who are interested in mortgage notes.  We will cover step by step the 
mortgage note industry and how you can profit tremendously. 

 
♦ Contract Marketing Program ™ (Selling Contracts) e-Newsletter: Would you be interested in having control of the real 

estate without actually having to deal with the real estate physically?  In this program, we will teach you how to put 
together real estate deals and then sell your interest in the contract at a premium.  This aspect of real estate investing 
allows you to have control of the real estate without actually owning it. 

 
♦ The Common Sense Approach to Renting™ e-Newsletter:  If you have decided that now is not the time to buy or 

invest, and you want to rent in the mean time, check out The Common Sense Approach to Renting.™  Find out about all 
of the secrets that landlords use to screen prospective tenants.  Learn how to get the rental unit you want and have the 
landlord assist you when it is time for you to buy your own home.  While you are waiting to buy, The Common Sense 
Approach to Renting and the Accelerated Preparation Newsletters are a smart move towards homeownership 

 
♦ The University’s Marketing Package: University Custom Real Estate Flyers and Marketing and Promotions Materials  

 Service ™:  
 
♦ The University e-Newsletter Services (Subscribe to All e-Newsletters):    Take advantage of all our e-newsletters and 

receive a 50% discount on your total subscription.   
 

 
 


